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STP Marketing
* Segment
* Target

e Position




n1saalaudasu (Mass Marketing) WUSTNAGADU
dovniswaanunnAa1enu/uLanALancIvAu

I A1sOaQuUUULUYEIU (Segment Marketing)
'WUSTAADUADIUBDUNALONLANCIVAU

+ mMsaalanyvaaiandutdn (Niche Marketing)
dupvAIUdDvNISUDVANAINAULAN ©

», Msaalanoviu (Local Marketing) duavanimn
DeitunovAUKTY

« Msaalauviawl:uana (Individual/One to one
Marketing) Ll@UoWaQNTUNIKAUUAAA
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e LADNANUKUVNREAUOINAIY (ANQDT
ANANFIUIHEUTIHADIUAUTOWAQATUN
UDVADANS/NagNSNIsaa1aniu I
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* 13DNEAUNAAALIKUN:GUIWHVEIULOSIF i Fr s it
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e L@DAJduUQaIqHa19adUu (1aud
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Kanlaauniunisiuvdiuaana

SN | A cunfitStunisuuvaiuaanausina

& Direct Trattic
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i SB&/C‘/? Eﬂ.‘}/’)':v-.
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* INEUNANUAAAs (geographic)
e LNCUNUS-BINSANTAS

(demographic)
* LNEUNYQDNYN (psychographic)
e LNEUNWOAONSsUAaas (behavior)
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2 LAcunus:=81asAaas

. ¥ovd1® : LGN Jusu JunatvAu
WgD1E

¢ 3nINSASDUAS : TaQ LWolCivy
ASDUASODLANLAN

e DIBW : U1SIBNNS WUNVIUUSUN
1DIUDVADANNS S1TAa ANSANUYY AU
UUNQASDUASD Yay

o LWHA

* ANSANUN

e S191Q




. SuMVdvAU : BUBUEY BUBU
na1v sudugY

» sUuuuMsaILbuUBIAQ:

e ynananutu: (Personality)




4. .(neunwahnssumans

e Us:TguURaDVN1ISOIANAOATUN

; AIWANAQcaasIwaanaun (brand

"mfuilisf‘iﬁi

;m."*'; ﬁﬂm: g H mﬁin A | A

Ii WO R ‘u
g1 i ! W f - O hard - core loyalty

O soft — core loyalty
O shifting loyalty
O variety prone loyalty

e IoNanmisso: lonN1auna oM awlLAy
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LNEUNNIGUNISLUVAIUQANODAOJIHASSU

e Us:y1nsAAaans

e cHuUstunIsatduviu

. dnuru:MsBoudvanm

. Uddsduaniunisainisio
. ANUTU:UDVRBD



anuru=udvAISiLUvaiIuaalani
Us=-dnNsSna

l.apvaiuisadala
2.0a1Q0DVLUUNATHYIWEHOWD
3.awasatgiavla
4.awsaotaunisia
5.0pvlanuau=1Lanav
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e ADNANSAWNSOAWCUUINAOAUNIHIKU=aUAUADIUADVNS
UDvaNA

. AdNISLRUTDAAIUNISWAOSUAILAZUSANS LWDIIHLUNE
aarangvibliasunisaauauoy

¢ ADNANSAIWNSALADNWAOIUAT/USAISONUNSWENNSLULA:
vuus:unautHiKu=aunuaalatUisuie



n1staonaalraltUikulg Target

nsuUs:ldudiuaalaid 2 Juaou Ad
1. MisUs:Lduaiunala WunsAnuaiu
aanatu 2 du Tagdianus:avAtwaLldon
druaarantkuzauduldikuigcald

11 AdWUNaukduovaalalagsiu (uuna
La:zAUSYLAUTOUDVAIUOANQ)

12 JanUs:avAla:nswensyoousuyn




n1staonaalraltUikulg Target

AIsUs:LJudiuaaIQu 2 Juadu Ad

2. MslaondduyovaalQ
2.1. MsyvRaaladulded (Houigwaanwun
LAgOAUaataLaed) Single Segment Targeting
2.2. Msyvnaalakaigau (l@onaaiaxang
doUuLldudHatgnaantun) Selective Targeting
2.3. MSUVLUULAWIENAAATUN (LdudWaanoun
(OLQgYD> Hargdoduaalq) Product Specialization




n1staonaalraltUikulg Target

A1sUs:zLdudhuaalaid 2 Juadu Ad
2. NMSltaondduuavaala

2.4. mMsyvldutawzaala (Wotdulawizaana
lduowaantunsatgus:=Ltnn) Market
Specialization

2.5. ANSASDUAAUAAIONVHUQ (LdUDWAQATUN
nAUs:LAN Y1giinuNndiuaala) Mass Market
Targeting




P 1 soussnnuvoes M1 gadgasvnssu

P 2 sosumisdmynna M2 anfyaaasialy
P3 s0d M 3 andrldsuselaoens

\Y M 2 M 3

P 1

P 2

P 3

Single Segment Targeting



= nguAnsola thunas P 1 = vios

= nquANs101A g9 P 2 = camry
ann P 3 = alphad

M1 M 2 M 3

P 2

P 3

Selective Targeting



M 1
M 2

P2= 1hoensin

IEATRSIE

AR

P 1

P 2

P 3

Product Specialization



M1 aaradnery 0-101 P 1= wluan

M2 aaraiesueigil- 181 P 2 = ajian

M 3 aaadeisuriau e1g 18 -30 1 P 3= Tatwan

M 1 M 2 \Y I

P 1

P 2

P 3

Market Specialization
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M 2
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Mass Market Targeting



A1staonaalaltUikuie Target

uuf 2 AMsAKUQaaIatIKUNY

(Target Market Selection)
e MSaaauuuluuanay (Undifferentiated
Marketing) HSD N1saaraudasu (Mass Mkt)
HSD A1saaquuusdu (Mkt Aggregration)
O ssAvd:=waU1 Marketing mix 1 3Q
¢ MSaarauuuuanciv (Differentiated Mkt)
O §SAvI:=WCUUN Marketing mix KHalgya
* ANSQalQUVLAWI:adu (Concentrated Mkt)
O ssAvd:=WeUUN Marketing mix 1 ga




nisaarauuuly

IHLaNcIvUDvaa1Qlluu
thduusans

douus:dunisaala

NISLaDNAANALUIKUIY | yarketing mix | aaariorua
(Market Targeting) 40




2.NM1saalauuuuancno
nstdondduaarauuuyoasunidaoiunancionu
uINNIKdvaiuaala lago:rnisoonuiuy
WNAOAUA Llazdduus:aunivnsaalanuancionu
oonlU IWalklhuzaunuudazdouaalasu sngud
Toyota, Honda 1Judu

douds:=aunisaara A

NIstaonaalatdikung
(Market Ta g eting) douds=aunisaala B

douus:=aunisaala C



cnaxadou A

douds:=aunisaala B

nIstaonaarQtdiniig
(Market Targeting)




NA1SOIVCNUHUVNAOATUN

e ASANKUQCULHKUVYWNAOATUN WU

3SMSMHUQCIULKUVATATUAINIY
VADANAT HUNgAY ADIUWEEU

—

nomMsaalaniiaaus:avAd:lH

Product 1

ANALUNRUNYSUSWAONTUNUDY
NYNISLUSYULNYUNUALLUYD
* NSIIVCNURUVNAOATUNCIDV
A0VDY
O ynnanMWUDuWaanNunN
N O yolalJSgulKUpALYVUU

Product 3 A o aanallrune
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